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Disclaimer

ThePresentationdoesnot constitute or form part of any offer or invitation to sell or issue,or any solicitationof any offer to purchaseor subscribefor, any sharesor other
securitiesof the Company,nor shallit (or anypart of it), or the fact of its distribution,form the basisof, or be reliedon in connectionwith or actasanyinducementto enter into,
anycontractwhatsoeverrelatingto anysecurities.

ThePresentationis beingmade,suppliedand directed only at personsin memberstatesof the EuropeanEconomicAreawho are qualified investorswithin the meaningof
Article 2(1)(e) of the ProspectusDirective(Directive2003/71/EC,asamended)and, additionallyin the United Kingdom,to those qualified investorswho (a) are personswho
haveprofessionalexperiencein matters relating to investmentsfalling within Article 19(5) of the FinancialServicesand Markets Act 2000 (FinancialPromotion)Order 2005
(investmentprofessionals)or (b) fall within Article 49(2)(a) to (d) of that Order (highnet worth companies,unincorporatedassociationsetc) (all suchpersonsbeing"Relevant
Persons"). Any personwho is not a RelevantPersonmay not attend the Presentationand shouldnot act or rely on this documentor anyof its contents. Any investmentor
investmentactivity to whichthe Presentationrelatesisavailableonly to RelevantPersonsandwill be engagedin only with RelevantPersons.

ThePresentationisprovidedfor generalinformationonly anddoesnot purport to containall the information that maybe requiredto evaluatethe Companyand/or the Placing.
The information in the Presentationis provided as at the date of the Presentation(unlessstated otherwise) and is subject to updating, completion, revision and further
verification. No reliancemaybe placedfor anypurposewhateveron the information or opinionscontainedor expressedin the Presentationor on the accuracy,completeness
or fairnessof suchinformationandopinions.

To the extent permitted by law or regulation,no undertaking,representationor warranty or other assurance,expressor implied, is made or given by or on behalf of the
Companyor LiberumCapitalLtdόάLiberum") or anyof their respectiveparent or subsidiaryundertakingsor the subsidiaryundertakingsof anysuchparent undertakingsor any
of their respectivedirectors,officers,partners,employees,agents,affiliates,representativesor advisors,or anyother person,asto the accuracy,completenessor fairnessof the
informationor opinionscontainedin the Presentation. Savein the caseof fraud,no responsibilityor liability is acceptedby anypersonfor anyerrors,omissionsor inaccuracies
in suchinformation or opinionsor for any loss,cost or damagesufferedor incurred,howeverarising,directly or indirectly, from any useof, asa result of the relianceon, or
otherwisein connectionwith, the Presentation. In addition, no duty of careor otherwiseis owed by anysuchpersonto recipientsof the Presentationor anyother personin
relation to the Presentation.

Nothingin the Presentationis, or shouldbe relied on as,a promiseor representationasto the future. ThePresentationincludescertainstatements,estimatesandprojections
providedby the Companyin relation to strategies,plans,intentions,expectations,objectivesandanticipatedfuture performanceof the Companyand its subsidiaries. Bytheir
nature, suchstatements,estimatesand projectionsinvolve risk and uncertaintysincethey are basedon variousassumptionsmade by the Companyconcerninganticipated
resultswhich may or may not prove to be correct and becausethey may relate to eventsand dependon circumstancesthat mayor may not occur in the future and may be
beyondthe/ƻƳǇŀƴȅΩǎability to control or predict. No representationsor warrantiesof anykind are madeby anypersonasto the accuracyof suchstatements,estimatesor
projections,or that anyof the eventsexpressedor implied in anysuchstatements,estimatesor projectionswill actuallyoccur. TheCompanyis not under anyobligation,and
expresslydisclaimsanyintention, to updateor reviseanysuchstatements,estimatesor projections. No statementin the Presentationis intendedasa profit forecastor a profit
estimate.

A prospectiveinvestorconsideringacquiringsharesin the Placingis remindedthat any suchacquisitionmust be madeonly on the basisof the information containedin the
admissiondocumentto be publishedin due coursein connectionwith the Placing,whichmaybe different from the information containedin the Presentation,andon its own
judgment as to the merits of the suitability of the sharesfor its purposes,havingtaken all suchprofessionalor other adviceas it considersnecessaryor appropriatein the
circumstances.

ThePresentationis confidentialandshouldnot be distributed,publishedor reproduced(in whole or in part) or disclosedby its recipientsto anyother personfor anypurpose,
other than with the consentof the Company.

ThePresentationdoesnot constituteor form part of an offer or invitation to issueor sell,or the solicitationof an offer to subscribeor purchase,anysecuritiesto anypersonin
anyjurisdictionto whomor in whichsuchoffer or solicitationisunlawful,and,in particular,isnot for distribution in or into Australia,Canada,Israel,Japan,the Republicof South
Africaor the UnitedStates.
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Highlights 

>50
Countries

#1
Rated on mobile 

app stores 

+213% 

Plus500 in numbers: 

Growth in EPS

H1 14/
H113 

68%
H1 2014
EBITDA 
Margin

31 
Languages
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+138%
Growth in Revenues 

H1 14/
H1 13 

Plus500has developed and operates an online 

trading platform for retail customers to trade 

Contracts For Difference (CFDs) in more than 

50 countries

Proprietary technology platformis user 

friendly, robust, scalable and easily accessible 

to new customers

Customer acquisition via online marketing $72m
EBITDA 
H1 14 

50% 

Dividend 
policy

$106.2m
Revenues 
H1 2014
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Results Summary

H1 2014ActiveCustomers*increased35%to 67,232(H1 2013: 49,752)

H1 2014NewCustomers** increased33%to 32,673(H1 2013: 24,626)

Ongoingstrengtheningin Plus500Ωǎmarketpositionwith further expansionin Europe

Significantincreasein smartphoneandtablet usersaccessingPlus500Ωǎtradingplatform

Expansioninto Australiacontinuesto gatherverypositivemomentum

Boardremainsconfidentof continuedgrowth in 2014andbeyond

*Active Customers: Customerswho madeat leastonerealmoneytradeduringthe period.

** NewCustomers: Customersdepositingfor the first time everduringthe period.



Business Overview 

Financial Overview 

Outlook 
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Products
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CFD products Platform and Devices Trading Platform

2,100 CFD products
Supporting 31 languages in

more than 50countries
Retail customers only



Business model

Spreads
74%

Premium
23%

Market
3%

Dealing Spreads

Difference between the buy price 
and the sell price of a CFD

Overnight Premiums

Charges on open customer 
positions held overnight

Market Positions

Gains (offset by losses) on 
ŎǳǎǘƻƳŜǊǎΩ ǘǊŀŘƛƴƎ ǇƻǎƛǘƛƻƴǎΣ 
acting as principal

Trade Time

Median trade time is 1 hour

Revenue Split
Revenues
FY 2013

International
Footprint

FCA UK-regulated subsidiary

Plus500 UK

Israel Headquarters

Plus500 Ltd.

Australian regulated

subsidiary (ASIC)

Plus500 AU
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Quality of Earnings

93% of revenues 
from regulated 
markets



Plus500 technology, our key asset

Proprietary technology, developed in-house: key differentiator and flexible advantage

System 
Architecture

Affiliate 
Programme

άaŀǊƪŜǘƛƴƎ 
aŀŎƘƛƴŜέ

Back
Office

User Interface

Hedging and 
Risk

Payment 
Interface

Fraud 
Management
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Marketing infrastructure: online is key

Using our proprietary automated marketing platform 
ensures that spending is efficient with a demonstrable 
return on investment

¢ƘŜ άaŀǊƪŜǘƛƴƎ aŀŎƘƛƴŜέ

Focus is online 

Measurable

Learns from experience

Flexible spending

Context specific advertising

Defined ROI from spend

Accumulated knowledge is a barrier to entry 
and competitive advantage

Total marketing investment in $m
Online advertising

Source: Google
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Marketing infrastructure: affiliates and offline

A large international affiliates programme

Over 5,000 active affiliates who advertise Plus500

Paid on success only

Easy-to-ŀŎŎŜǎǎ ŀƴŘ ǳǎŜ ŀŦŦƛƭƛŀǘŜǎΩ ǇƻǊǘŀƭ ƻŦ ƳŀǊƪŜǘƛƴƎ ŎƻƭƭŀǘŜǊŀƭ

Fully automated online analysis and reward platform 

Localisedmarketing tools for affiliates

Attractive revenue proposition for affiliates

.com

Offline

Increased activity offline to build the Plus500 brand

IPO enhanced brand awareness

Continue with targeted campaigns

Select offline 
campaigns:
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The Plus500 brand

* Data from Google Trends web searches, June 2010 ςJune 2014

United Kingdom Italy                                        Germany



Mobile as a key growth driver 

Number of Signups by Device Revenues by Device
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Risk Management Advisory

Regulators 

Segregated Customer Accounts held by

Risk management

Financial risk management is key to the business

Market Risk

Spread of customers acts as a natural risk-mitigation:
No dominant customers

Real-time monitoring of exposure limits by:
Individual clients
Individual instruments
Total Group exposure 

When limits are reached, no further trades accepted

Hedging undertaken if market movement breach the limits

Credit Risk

Automated real-time close-out policy to minimiseunfunded customer 
losses

Surplus Capital

Plus500 continues to maintain significant reserves post-IPO
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Regulation and compliance

Ltd
Israel Headquarters
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AU Pty Ltd
Australian (ASIC) Regulated

UK Ltd
FCA Registered

All EEA customers facilitated 

Ǿƛŀ άpassportingƳŜŎƘŀƴƛǎƳέ

Periodic FCA visits, no issues 

outstanding

Client Take-On

FCA / ASIC rules set out client take-on 

requirements

Customers must self-certify their 

understanding of the risks

All marketing carries appropriate risk 

warnings

KYC / AML process fully compliant and in 

line with peers

ï Risk based approach in line with 

regulations



Business Overview 

Financial Overview 

Outlook 
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